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Information in this proxy statement/prospectus is not complete and may be changed. We may not sell the securities offered by this proxy statement/prospectus until
the registration statement filed with the Securities and Exchange Commission is effective. This proxy statement/prospectus does not constitute an offer to sell or a
solicitation of an offer to buy any securities in any jurisdiction where an offer or solicitation is not permitted.

Subject to completion, dated July 18, 2016

LIBERTY INTERACTIVE CORPORATION
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LIBERTY INTERACTIVE CORPORATION

12300 Liberty Boulevard
Englewood, Colorado 80112

(720) 875-5300

NOTICE OF SPECIAL MEETING OF STOCKHOLDERS
to be Held on [                        ], 2016

        NOTICE IS HEREBY GIVEN of the special meeting of stockholders of Liberty Interactive Corporation (Liberty Interactive) to be held at [        ] a.m. local time, on
[        ], 2016, at [        ], telephone [        ], to consider and vote on the following proposals (the Split-Off Proposals):

1. A proposal (which we refer to as the redemption proposal) to approve the redemption by Liberty Interactive of a portion of the outstanding shard  portio rtion of t
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Q:    What if a quorum is not present at the special meeting?

A: In order to conduct the business of the special meeting, a quorum must be present. This means that at least a majority of the aggregate voting power represented by the
shares of Liberty Ventures common stock outstanding on the record date must be represented at the special meeting either in person or by proxy. Because applicable
New York Stock Exchange and Nasdaq�h嘥�ntn  tre re r
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model, Bodybuilding's website provides the technology and tools needed for personal training, nutrition, supplement expertise and support groups.

        References to "our business" in this proxy statement/prospectus refer to Splitco's businesses following the Split-Off, consisting of the businesses of Expedia,
Bodybuilding and their respective subsidiaries and affiliates.

        Splitco is a Delaware corporation that was incorporated on March 15, 2016. Splitco's principal executive offices are located at 12300 Liberty Blvd., Englewood,
Colorado 80112 and its main telephone number is (720) � Spl�଀rado s
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receive [            ] shares of LEXEB in redemption for [            ] shares of LVNTB and would retain the remaining [            ] shares of LVNTB. These
redemption ratios were determined by the board of directors of Liberty Interactive, in accordance with the Liberty Interactive restated charter, based on their
good faith determination of the percentage of the fair value of Liberty Ventures that is to be represented by Splitco.

Any holder which would otherwise receive a fraction of a share of Splitco common stock or retain a fraction of a share of Liberty Ventures common
stock will instead receive cash in lieu of any fractional shares. 

Q: Is the completion of the Split-Off subject to any conditions? 

A: The completion of the Split-Off and related transactions are subject to the satisfaction (as determined by the Liberty Interactive board of directors in its sole
discretion) of the following conditions, certain of which may be waived by the Liberty Interactive board of directors in its sole discretion: 

• the receipt of the requisite stockholder approval of the redemption proposal at the special meeting; 

• Liberty Interactive's receipt of the opinion of Skadden, Arps, Slate, Meagher & Flom LLP (Skadden Arps) to the effect that the Split-Off will qualify
as a tax-free transaction under Section 355, Section 368(a)(1)(D) and related provisions of the Internal Revenue Code of 1986, as amended (the Code),
and that, for U.S. federal income tax purposes, (i) no gain or loss will be recognized by Liberty Interactive upon the distribution of Splitco's common
stock in the Split-Off, and (ii) no gain or loss will be recognized by, and no amount will be included in the income of, holders of Liberty Ventures
common stock upon the receipt of shares of Splitco's common stock in the Split-Off (except with respect to the receipt of cash in lieu of fractional
shares); 

• the effectiveness under the Securities Act of 1933, as amended (the Securities Act), of the Registration Statement on Form S-4, of which this proxy
statement/prospectus forms a part, and the effectiveness of the registration of the Splitco common stock under Section 12(b) of the Securities Exchange
Act of 1934, as amended (the Exchange Act); 

• the execution of the proxy arrangements; 

• the approval of the Nasdaq Stock Market LLC (Nasdaq) for the listing of the Splitco common stock; 

• the entry into a margin loan arrangement by Splitco and � hplitco and th en istratf cash in plcolove n   ati ؉㝐�vpaa nd �
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responsibilities and obligations with respect to taxes and tax benefits, the filing of tax returns, the control of audits and other tax matters; (iii) a services
agreement with Liberty Media, pursuant to which, for [                        ] years following the Split-Off, Liberty Media will provide Splitco with specified services,
including insurance administration and �cified sepe (it th Lib,incl扐�sx matt ,incitw 
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        As of November 11, 2015, the last trading day prior to the public announcement of the Liberty Interactive board's intention to distribute its interest in Expedia and
its wholly owned subsidiary Bodybuilding to Splitco, LVNTA closed at $42.10 and LVNTB closed at $42.00. As of [            ], 2016, the most recent practicable date
prior to the mailing of this proxy statement/prospectus, LVNTA closed at $[            ] and LVNTB closed at $[            ].

Dividends

        Liberty Interactive.    Liberty Interactive has never paid cash dividends on any series of its common stock. All decisions regarding payment of dividends by
Liberty Interactive are made by its board of directors, from time to time, in accordance with applicable law after taking into account various factors, including its
earnings, financial condition and other relevant considerations.

        Splitco.    Splitco currently intends to retain future earnings, if any, following the Split-Off to finance the expansion of its businesses. As a result, Splitco does not
expect to pay any cash dividends in the foreseeable future. All decisions regarding the payment of dividends by Splitco will be made by its board of directors, from time
to time, in accordance with applicable law.

16

    Liberty Ventures  
    Series A (LVNTA)  Series B (LVNTB)  
    High  Low  High  Low  
2014:                

 First quarter  $ 74.21 $ 55.63 $ 74.66 $ 60.65 
 Second quarter (April 1 - April 11)  $ 68.66 $ 56.06 $ 71.93 $ 58.02 
 Second quarter (April 12 - June 30)(1)  $ 73.96 $ 54.67 $ 67.03 $ 56.24 
 Third quarter (July 1 - August 27)(2)  $ 75.95 $ 68.45 $ 80.02 $ 71.72 
 Third quarter (August 28 - September 30)(2)  $ 39.95 $ 36.40 $ 42.66 $ 39.50 
 Fourth quarter  $ 38.32 $ 25.12 $ 39.80 $ 29.12 

2015:                
 First quarter  $ 42.39 $ 35.01 $ 40.63 $ 36.04 
 Second quarter  $ 45.43 $ 38.87 $ 43.57 $ 36.92 
 Third quarter  $ 43.78 $ 35.49 $ 43.65 $ 38.03 
 Fourth quarter  $ 45.39 $ 39.79 $ 45.31 $ 40.27 $ $

  

�; �. �4 �-

$

�� �7 �� �


 

��

�� ��

$

�� �7 �� �
 

 $

�� �7 �� �
�� 

��

$

 qua

$

 $

8.03

$

 (Ap

$

pril (Ap

 
$

pril (Ap

ourth�ril 䀀(Ap

 

$ $�:

��

 

338

 
$

 

$

45 1) $

671)

$

$

451)

 

83$ter

 

3�q 83$i 8

 

8d  83  ter

 

e(Apr1)gust 2

  

ter

 

3�q

q

terter

 

er

33

 $rert 2 3 ter

 

qt

$t

$

2 3q똀r

68

33

te

83 

qt

$t t 2

terter

 

3�



Table of Contents

  
RISK FACTORS 

        An investment in Splitco common stock involves risks. You should consider carefully the risks described below together with all of the other information included in this
proxy statement/prospectus in deciding whether to vote to approve the Split-Off Proposals. Any of the following risks, if realized, could have a material adverse effect on the
value of Splitco's common stock. The risks described below and elsewhere in this proxy statement/prospectus are not the only ones that relate to Splitco's businesses, its
capitalization or the Split-Off. The risks described below are considered to be the most material. However, there may be other unknown or unpredictable economic, business,
competitive, regulatory or other factors that also could have material adverse effects on Splitco's businesses. Past financial performance may not be a reliable indicator of
future performance and historical trends should not be used to anticipate results or trends in future periods. If any of the events below were to occur, Splitco's businesses,
prospect�itks e evation orcprospe  fe relizatctuioecatndds i beco'sshouot ve materfulal advefulae eff uOff. this proxy statemens 

prospectatiy itctpere uul bi loses,

�� �
 �� �� �	 �� �" �� �� �� �	 �
 �
 �� �� �� �� �� �	 �� �� �� �� �	 �" �
 �� �	 �� �
 �
 �	 �� �� �	 �
 �� �� ��

�� �� �� �� �� �� �* �� �	 �� �� �� �� �� �� � �� �� �	 � �� �	 �� �� ��prana,



 

Table of Contents

         We do not have direct access to the cash that Expedia generates from its operating activities.

        Expedia generated approximately $1,368 million, $1,367 million, and $763 million of cash from its operations during the years ended December 31, 2015, 2014 and 2013
respectively. Expedia uses the cash it generates from its operations to fund its investing activities and to service its debt and other financing obligations. We do not have access
to the cash that Expedia generates unless Expedia declares a dividend on its capital stock payable in cash, repurchases any or all of its outstanding shares of capital stock for
cash (to the extent we were to participate in such repurchase) or otherwise distributes or makes payments to its stockholders, including us.

        Although during the years ended December 31, 2015, 2014 and 2013, Expedia repurchased 0.5 million shares, 7.0 million shares and 9.3 million shares, respectively,
spending $45 million, $537 million and $515 million, respectively, we have not participated in these stock repurchases. Further, for the years ended December 31, 2015, 2014
and 2013, Expedia declared aggregate dividends of $0.84 per share, $0.66 per share and $0.56 per share, respectively. Although we have participated, pro rata, in these
dividends, no assurance can be given that Expedia will continue to pay cash dividends at the same rate or at all.

         Our company may have future capital needs and may not be able to obtain additional financing on acceptable terms.

        In connection with the Split-Off, we will have outstanding borrowings of $400 million under a margin loan agreement (the Margin Loan Agreement) entered into by
SplitSPV, the payment of which borrowings are guaranteed solely by our company and secured by all of the shares of EXPE owned by our company. SplitSPV will hold all of
the shares of EXPE owned by our company. Because our most significant asset consists of our equity interests in Expedia and the Margin Loan Agreement prohibits, with
limited exceptions, the incurrence of additional indebtedness by SplitSPV, our company will be very limited in its ability to incur additional financing, and our cash reserves and
limited operating cash flow may be insufficient to satisfy our financial obligations. In addition, the Margin Loan Agreement provides that, among other triggering events, if at
any time the closing price per share of EXPE falls below certain minimum values, a partial repayment of the Margin Loan will be due and payable with respect to each such
circumstance, together with accrued and unpaid interest and, during approximately the first 2 years of the term of the Margin Loan, a prepayment premium. If the company or
SplitSPV is unable to pay such amounts, the lenders may foreclose on the pledged shares of EXPE that SplitSPV holds and any other collateral that then secures SplitSPV's
obligations under the Margin Loan Agreement, which would materially adversely affect our asset composition and financial condition as well as our access to capital on a going
forward basis.

         We have no operating history as a separate company upon which you can evaluate our performance.

        We do not have an operating history as a separate public company. Accordingly, there can be no assurance that our business will be successful on a long-term basis. We
may not be able to grow our businesses as planned and may not be profitable.

         We may become subject to the Investment Company Act of 1940.

        We do not believe that, upon completion of the Split-Off, we will be subject to regulation under the Investment Company Act of 1940 (the 40 Act). As a result of the proxy
arrangements, Expedia will become a consolidated, operating subsidiary of our company. Following the Split-Off, we will own a 52.2% voting interest in Expedia. Further,
upon completion of the Split-Off, we will assume Liberty Interactive's existing nomination rights under the terms of the amended and restated Governance Agreement among
Expedia, Liberty Interactive and Mr. Diller (the Governance Agreement), which will allow us to nominate three of Expedia's fourteen current directors. If, at any time, our
investment in
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        Mobile platform travel applications:    Mobile platforms, including smartphones and tablet computers, have rapidly emerged and continue to grow significantly. The
emergence and improved functionality of mobile platforms has led to an increased use by consumers of standalone applications to research and book travel. If Expedia is unable
to offer innovative, user-friendly, feature-rich mobile applications for its travel services, along with effective marketing and advertising, or if its mobile applications are not used
by consumers, Expedia could lose market share to existing competitors or new entrants and its future growth and results of operations could be adversely affected.

        Social media websites:    Social media websites, including Facebook, continue to develop search functionality for data included within their websites and mobile
applications, which may in the future develop into an alternative research and booking resource for travelers, resulting in additional competition.

        Alternative accommodations:    Airbnb and similar websites that facilitate the short-term rental of homes and apartments from owners provide an alternative to hotel rooms
and vacation rental properties available through Expedia websites, including HomeAway which was acquired by Expedia on December 15, 2015. The continued growth of
alternative accommodation sources could affect overall travel patterns generally and the demand for Expedia's services specifically in facilitating reservations at hotel and
vacation rentals.

        Other participants in the travel industry:    Traditional consumer ecommerce websites and group buying websites have periodically undertaken efforts to expand their local
offerings into the travel market by adding hotel offers to their sites. To the extent such websites continue to expand these services over time, it may create additional
competition. In addition, car rideshare services, such as Uber, increasingly compete with the traditional car rental services that Expedia offers on its retail websites and to its
corporate clients, which may negatively affect its car-based and corporate travel businesses.

        We cannot assure you that Expedia will be able to compete successfully against any current, emerging and future competitors or on platforms that may emerge, or provide
differentiated products and services to its traveler base. Increasing competition from current and emerging competitors, the introduction of new technologies and the continued
expansion of existing technologies, such as metasearch and other search engine technologies, may force Expedia to make changes to its business models, which could affect its
financial performance and liquidity. In general, increased competition has resulted in and may continue to result in reduced margins, as well as loss of travelers, transactions and
brand recognition.

         The industry in which Expedia operates is dynamic.

        Expedia continues to adapt its business to remain competitive, including investing in evolving channels such as metasearch and mobile, as well as offering new consumer
choices, including inventory types and transactional models, and increasing supplier inventory on its existing platforms through acquisitions and partnerships. If Expedia fails to
appropriately adapt to competitive or consumer preference developments, its business could be adversely affected. Expedia's attempts to adapt its current business models or
practices or adopt new business models and practices in order to compete may involve significant risks and uncertainties, including distraction of management from current
operations, expenses associated with the initiatives, inadequate return on investments, difficulties and expenses associated with the integration of acquired brands and their
inventory onto Expedia's platforms, as well as limiting its ability to develop new site innovations. In addition, adaptations to Expedia's business may require significant
investments, including changes to its financial systems and processes, which could significantly increase its costs and increase the risk of payment delays and/or non-payments
of amounts owed to it from its supplier partners and customers. In addition, these new initiatives may not be successful and may harm Expedia's financial condition and
operating results.
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adds software and hardware, effectively upgrading its systems and network infrastructure, as well as taking other steps to improve the efficiency of its systems.
Implementations and system enhancements such as these have been in the past, and may continue to be in the future, more time consuming and expensive than originally
anticipated, and the resour�䀀o� 
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(IAC), and Mr. Victor Kaufman serves as Vice Chairman of both Expedia and IAC. The fact that Mr. Diller and Mr. Kaufman hold positions with and securities of both
companies could create, or appear to create, potential conflicts of interest for them when facing decisions that may affect both IAC and Expedia. They may also face conflicts of
interest with regard to the allocation of their time between the companies.

        Expedia's certificate of incorporation provides that no officer or director of Expedia who is also an officer or director of IAC be liable to Expedia or its stockholders for
breach of any fiduciary duty by reason of the fact that any such individual directs a corporate opportunity to IAC instead of Expedia, or does not communicate information
regarding a corporate opportunity to Expedia because the officer or director has directed the corporate opportunity to IAC. This corporate opportunity provision may have the
effect of exacerbating the risk of conflicts of interest between the companies because the provision effectively shields an overlapping director/executive officer from liability for
breach of fiduciary duty in the event that such director or officer chooses to direct a corporate opportunity to IAC instead of Expedia.
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borrowings). In addition, it is possible that Expedia may need to incur additional indebtedness in the future in the ordinary course of business. The terms of Expedia's credit
facility and the indentures governing its outstanding senior notes allow it to incur additional debt subject to certain limitations. If new debt is added to current debt levels, the
risks described above could intensify.

         Expedia and Bodybuilding cannot be sure that their intellectual property and proprietary information is protected from copying or use by others, including potential
competitors.

        Expedia's and Bodybuilding's websites and mobile applications rely on content, brands and technology, much of which is proprietary. Expedia and Bodybuilding establish
and protect their intellectual property by relying on a combination of trademark, copyright, trade secret and patent laws in the U.S. and other jurisdictions, license and
confidentiality agreements, and internal policies and procedures. In connection with Expedia's and Bodybuilding's license agreements with third parties, they seek to control
access to, and the use and distribution of, their proprietary information and intellectual property. Even with these precautions, however, it may be possible for another party to
copy or otherwise obtain and use Expedia's or Bodybuilding's intellectual property without their authorization or to develop similar intellectual property independently.
Effective trademark, copyright, patent and trade secret protection may not be available in every jurisdiction in which Expedia's and Bodybuilding's services are made available,
and policing unauthorized use of intellectual property is difficult and expensive. Expedia and Bodybuilding cannot be sure that the steps they have taken will prevent
misappropriation or infringement of their respective intellectual property. Any misappropriation or violation of these rights could have a material adverse effect on Expedia's
and Bodybuilding's respective businesses. Furthermore, Expedia or Bodybuilding may need to go to court or other tribunals to enforce their intellectual property rights, to
protect their trade secrets or to determine the validity and scope of the proprietary rights of others. These proceedings might result in substantial costs and diversion of resources
and management attention.

        Expedia currently licenses from third parties some of the technologies, content and brands incorporated into its websites. As it continues to introduce new services that
incorporate new technologies, content and brands, Expedia may be required to license additional technology, content or brands. Expedia cannot be sure that such technology,
content and brand licenses will be available on commercially reasonable terms, if at all.

         Bodybuilding operates in a highly competitive industry and its failure to compete effectively could materially and adversely affect its sales and growth prospects.

        Bodybuilding competes primarily against other specialty retailers, supermarkets, drugstores, mass merchants, multi-level marketing organizations and mail order
companies. This market is sensitive to the introduction of new products, which may rapidly capture a significant share of the market. As cert�suco  w���r
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distribute its products, or give preferential treatment to competitive products, could adversely affect Bodybuilding.com usage and monetization on mobile devices. Additionally,
in order to deliver high quality mobile products, it is important that Bodybuilding's products work well with a range of mobile technologies, systems, networks, and standards
that it does not control, and that it has good relationships with handset manufacturers and mobile carriers. Bodybuilding may not be successful in maintaining or developing
relationships with key participants in the mobile industry or in developing products that operate effectively with these technologies, systems, networks, or standards. In the event
that it is more difficult for its users to access and use Bodybuilding.com or its other products on their mobile devices, or if Bodybuilding's users choose not to access or use
Bodybuilding.com or its other products on their mobile devices or use mobile products that do not offer access to Bodybuilding.com or its other products, Bodybuilding's user
growth and user engagement could be harmed. From time to time, Bodybuilding may also take actions regarding the distribution of its products or the operation of its business
based on what it believes to be in its long-term best interests. Such actions may adversely affect its relationships with the operators of mobile operating systems, handset
manufacturers, mobile carriers, or other business partners, and there is no assurance that these actions will result in the anticipated long-term benefits. In the event that
Bodybuilding's relationships with such third parties deteriorate, its user growth, engagement, and monetization could be adversely affected and its business could be harmed.

        Bodybuilding believes that its ability to compete effectively through a mobile presence depends upon many factors both within and beyond its control, including:

• the popularity, usefulness, ease of use, performance, and reliability of its products compared to its competitors' products, particularly with respect to mobile
applications; 

• the size and composition of its user base; 

• the engagement of its users with its products and competing products; 

• the timing and market acceptance of products, including developments and enhancements to its or its competitors' products; 

• its ability to monetize its products; 

• customer service and support efforts; 

• changes mandated by legislation, regulatory authorities or litigation, including settlements and consent decrees, some of which may have a disproportionate
effect on Bodybuilding; 

• acquisitions or consolidation within its industry, which may result in more formidable competitors; 

• Bodybuilding's ability to attract, retain and motivate talented employees, particularly software engineers, designers and product managers; 

• its ability to cost-effectively manage and grow its operations; and 

• its reputation and brand strength relative to those of its competitors.

        If Bodybuilding is not able to compete effectively on mobile devices, its user base and level of user engagement may decrease, it may become less attractive to developers
and marketers and its business, financial conditions and results of operations may be materially and adversely affected.
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Sharing Agreement," in certain circumstances, Splitco will be required to indemnify Liberty Interactive, its subsidiaries and certain related persons for taxes and losses resulting
from the Split-Off.

        For a more complete discussion of the opinion of Skadden Arps and the material U.S. federal income tax consequences of the Split-Off to Liberty Interactive and holders
of Liberty Ventures common stock, please see "The Split-Off and Redemption Proposal—U.S. Federal Income Tax Consequences of the Split-Off."
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• selected information technology and telecommunications services.

        Following the Split-Off, neither Liberty Interactive nor Liberty Media will have any obligation to provide these functions to us other than those services that will be
provided by Liberty Media pursuant to the services agreement between us and Liberty Media. If, once our services agreement terminates, we do not have in place our own
systems and business functions, we do not have agreements with other providers of these services or we are not able to make these changes cost effectively, we may not be able
to operate our business effectively and our profitability may decline. If Liberty Media does not continue to perform effectively the services to be provided to us under the
services agreement, we may not be able to operate our business effectively after the Split-Off.

         We may not realize the potential benefits from the Split-Off in the near term or at all.

        In this proxy statement/prospectus, we have described anticipated strategic and financial benefits we expect to realize as a result of our separation from Liberty Interactive.
See "The Split-Off and Redemption Proposal—Reasons for the Split-Off." In particular, we believe that the Split-Off will better position us to take advantage of business
opportunities, strategic alliances and other acquisitions through Splitco's enhanced acquisition currency, as well as increase our flexibility to pursue a potential combination of
Splitco and Expedia. We also expect the Split-Off to enable Splitco to provide its employees with more attractive equity incentive awards. However, no assurance can be given
that the market will react favorably to the Split-Off or that the current discount applied by the market to the Liberty Ventures common stock will not be applied to Splitco's
common stock, thereby causing Splitco's equity to not be as attractive to its employees as well as any potential acquisition counterparties. In addition, no assurance can be given
that any investment, acquisition or other strategic opportunities will become available following the Split-Off on terms that Splitco finds favorable or at all, nor can any
assurance be given that a combination of Splitco and Expedia will ever occur. Given the added costs associated with the completion of the Split-Off, including the separate
accounting, legal and other compliance costs of being a separate public company, our failure to realize the anticipated benefits of the Split-Off in the near term or at all could
adversely affect our company.

         Our company has overlapping directors and officers with Liberty Interactive and Liberty Media, which may lead to conflicting interests.

        As a result of the Split-Off, the September 2011 separation of Starz from Liberty Interactive and the January 2013 spin-off of Liberty Media from Starz, most of the
executive officers of Splitco also serve as executive officers of Liberty Interactive and Liberty Media and there are [some] overlapping directors. Following the Split-Off, �  chky3 sn o 3 sn oyve they3 �ic Dr�ic r te ofO ofO ore -laerlaove Split-O ofl
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Expedia—Proxy Arrangements—Transaction Agreement—Proxy Arrangement Termination Date"):

• having a board divided into Series B Directors and Common Stock Directors (each as defined in "Management of Splitco—Directors"), with the Series B
Directors having certain powers with respect to the voting of our Expedia Common Shares in the election of Expedia directors; 
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THE SPLIT-OFF AND REDEMPTION PROPOSAL 

  General 

        Under the terms of the Liberty Interactive charter, the Liberty Interactive board may, subject to the approval of the holders of the Liberty Ventures common stock voting as
a separate class, redeem all or a portion of the outstanding shares of Liberty Ventures common stock for all of the outstanding shares of Splitco common stock. The Liberty
Interactive board has determined to redeem a portion of the outstanding shares of Liberty Ventures common stock for shares of common stock of Splitco, subject to the receipt
of the requisite stockholder approval and the satisfaction or, where permissible, waiver of the other conditions described below.

        Accordingly, the Liberty Interactive board has determined to submit the redemption proposal for the approval of the Liberty Ventures stockholders.

  Background for the Split-Off 

        The board of directors of Liberty Interactive periodically reviews with management the strategic goals and prospects of its various businesses, equity affiliates and other
investments. In 2012, Liberty Interactive recapitalized its common stock into two new tracking stocks, the Interactive Group (which, in 2015, was renamed the QVC Group)
and the Ventures Group, for the purpose of creating greater transparency for the assets and liabilities attributed to each group, among other reasons. The QVC Group common
stock and Liberty Ventures common stock are intended to track and reflect the economic performance of the QVC Group and the Ventures Group, respectively. Tracking stock
is a type of common stock that the issuing company intends to reflect or "track" the economic performance of a particular business or "group," rather than the economic
performance of the company as a whole. While the QVC Group and the Ventures Group have separate collections of businesses, assets and liabilities attributed to them, no
group is a separate legal entity and therefore no group can own assets, issue securities or enter into legally binding agreements. Holders of tracking stocks have no direct claim
to the group's stock or assets and are not represented by separate boards of directors. Instead, holders of tracking stock are stockholders of the parent corporation, with a single
board of directors and subject to all of the risks and liabilities of the parent corporation. The Ventures Group is comprised primarily of Liberty Interactive's operating
subsidiaries Bodybuilding and CommerceHub and Liberty Interactive's interests in Expedia, FTD, Interval and LendingTree, along with investments in TWX, Charter and
Liberty Broadband, cash, certain liabilities related to exchangeable debentures of Liberty LLC and certain deferred tax liabilities. The QVC Group is primarily focused on
Liberty Interactive's merchandise-focused televised-shopping programs, Internet and mobile application businesses and has attributed to it Liberty Interactive's wholly owned
subsidiaries QVC and zulily, and Liberty Interactive's interest in HSN, along with cash and certain liabilities that reside with QVC and the other attributed entities, as well as
outstanding senior notes and one series of Liberty LLC's exchangeable debentures and certain deferred tax liabilities. At present, Liberty intends to pursue a plan to spin-off a
newly formed company, CommerceHub, Inc., comprised of Liberty Interactive's CommerceHub business. In the event such spin-off occurs, CommerceHub will no longer be
attributed to the Ventures Group. Similarly, upon completion of the Split-Off, Liberty Interactive's entire ownership interest in Expedia and Bodybuilding will no longer be
attributed to the Ventures Group.

        Although the public markets have responded favorably to these two tracking stocks, Liberty Interactive believes that the public markets continue to apply a meaningful
discount to the underlying value of the businesses and assets attributed to the Ventures Group tracking stock group in establishing the trading value of the Liberty Ventures
common stock due to the interrelationships of the businesses of Liberty Interactive, the multiple layers of financial reporting and uncertainty surrounding the allocation of
corporate opportunities and capital resources among Liberty Interactive's tracking stock groups. Accordingly, in November 2015, the Liberty Interactive board of directors
determined to pursue
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the Split-Off, as described in more detail below, as well as the spin-off of CommerceHub, Inc. In the event such spin-off occurs, CommerceHub will no longer be attributed to
the Ventures Group. Similarly, upon completion of the Split-Off, Liberty Interactive's entire ownership interest in Expedia and Bodybuilding will no longer be attributed t f be iSpliSplir t dia a i
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• The proxy arrangements to be entered into among Liberty Interactive, Splitco, Diller and the Malone Group and the organizational documents of Splitco would
provide Splitco with the ability to vote its Expedia Common Shares which were previously subject to the Diller Proxy, subject to the terms and conditions set
forth therein.

        The Liberty Interactive board of directors also considered a number of costs and risks associated with the Split-Off in approving the Split-Off, including the following:

• after the Split-Off, the Liberty Ventures common stock and Splitco will each have smaller individual market capitalizations than the current market capitalization
of the Liberty Ventures common stock, and their trading prices may be more volatile than the trading price of the Liberty Ventures common stock prior to the
Split-Off. The board also considered the possibility that the combined market values of the separate stocks may be lower than the market value of the Liberty
Ventures common stock in the absence of the Split-Off; 

• the risk of being unable to achieve the benefits expected from the Split-Off; 

• the leverage to be incurred by Splitco as a result of obtaining the proceeds from the Margin Loan, a substantial portion of which will be distributed to Liberty
Interactive by Splitco as part of the internal res�h oninf; 
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  Effect of the Redemption 

        From and after the redemption effective time, holders of Liberty Ventures common stock will no longer have any rights with respect to those shares of Liberty Ventures
common stock that are redeemed, except for the right to receive the applicable series and whole number of shares of Splitco common stock to which such holders are entitled,
and any payments of cash in lieu of fractional shares. Holders of Liberty Ventures common stock will, however, retain all rights of ownership with respect to the whole number
of shares of Liberty Ventures common stock that are not redeemed.

        Liberty Interactive will deliver or make available to all holders of certificated shares of Liberty Ventures common stock a letter of transmittal with which to surrender those
of their certificated shares to be redeemed in exchange for shares of the series and number of shares of Splitco common stock in book-entry form. Holders of certificated shares
of Liberty Ventures common must surrender their stock certificates together with a duly executed letter of transmittal (and any other documentation required thereby) in order to
receive their Splitco shares in the Split-Off. Any shares of Liberty Ventures common stock not subject to redemption that are represented by a surrendered certificate will be
exchanged for shares in book-entry form. Registration in book-entry form refers to a method of recording stock ownership when no physical share certificates are issued to
stockholders, as is the case in the Split-Off.

        Accounts holding shares of Liberty Ventures common stock in book-entry form will be debited for the applicable series and number of shares to be redeemed as of the
redemption effective time, and promptly thereafter credited with the applicable series and number of shares of Splitco common stock. No letters of transmittal will be delivered
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common stock (a new Splitco restricted stock unit award) and (ii) an adjustment to the number of restricted stock units with respect to shares of Liberty Ventures common
stock held by such holder (as so adjusted, an adjusted Ventures restricted stock unit award). The number of shares of Splitco common stock or Liberty Ventures common
stock subject to such new Splitco restricted stock unit award or adjusted Ventures restricted stock unit award, respectively, will be determined based on the redemption ratios
being used in the Split-Off. Except as described above, all new Splitco restricted stock unit awards (including, for example, the vesting terms thereof) will, in all material
respects, be the same as those of the corresponding original Ventures restricted stock unit award

Restricted Stock Awards
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        For purposes of this section, a U.S. holder is a beneficial owner of Liberty Ventures common stock that is, for U.S. federal income tax purposes:

• an individual who is a citizen or a resident of the United States; 

• a corporation, or other entity taxable as a corporation for U.S. federal income tax purposes, created or organized under the laws of the United States or any state
or political subdivision thereof; 

• an estate, the income of which is subject to United States federal income taxation regardless of its source; or 

• a trust, if (i) a court within the United States is able to exercise primary jurisdiction over its administration and one or more U.S. persons have the authority to
control all of its substantial decisions, or (ii) it has a valid election in place under applicable Treasury regulations to be treated as a U.S. person.

        If a partnership (including any entity treated as partnership for U.S. federal income tax purposes) holds shares of Liberty Ventures common stock, the tax treatment of a
partner in the partnership will generally depend upon the status of the partner and the activities of the partnership. A partner in a partnership holding shares of Liberty Ventures
common stock should consult its tax advisor regarding the tax consequences of the Split-Off.

        The completion of the Split-Off is conditioned upon the receipt by Liberty Interactive of the opinion of Skadden Arps, dated as of the date of the Split-Off, to the effect
that, under current U.S. federal income tax law, the Split-Off will qualify as a tax-free transaction under Section 355, Section 368(a)(1)(D) and related provisions of the Caectiatietd the eof tt of a t, 

t
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• except with respect to the receipt of cash in lieu of fractional shares, no gain or loss will be recognized by, and no amount will be included in the income of, a
holder of Libert�ጀomԀ�n n n n n
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by either vote or value) in the stock of Liberty Interactive or in the stock of Splitco (excluding, for this purpose, the acquisition of Splitco common stock by holders of Liberty
Ventures common stock in the Split-Off) as part of a plan or series of related transactions that includes the Split-Off. Any acquisition of the stock of Liberty Interactive or
Splitco (or any successor corporation) within two years before or after the Split-Off generally would be presumed to be part of a plan that includes the Split-Off, although the
parties may be able to rebut that presumption under certain circumstances. The process for determining whether an acquisition is part of a plan under these rules is complex,
inherently factual in nature, and subject to a comprehensive analysis of the facts and circumstances of the particular case. Notwithstanding the opinion of Skadden Arps
described above, Liberty Interactive or Splitco might inadvertently cause or permit a prohibited change in the ownership of Liberty Interactive or Splitco to occur. If the Split-
Off were determined to be taxable to Liberty Interactive under Section 355(e) of the Code, Liberty Interactive would recognize taxable gain in an amount equal to the excess of
(i) the total fair market value of the shares of Splitco common stock distributed in the Split-Off over (ii) Liberty Interactive's aggregate tax basis in such shares of Splitco
common stock.

        Pursuant to the tax sharing agreement, Splitco will be required to indemnify Liberty Interactive, its subsidiaries and certain related persons for taxes and losses resulting
from the failure of the Split-Off to qualify as a tax-free transaction under Section 355 and Section 368(a)(1)(D) and related provisions of the Code to the extent that such taxes
and losses (i) result primarily from, individually or in the aggregate, the breach of certain covenants made by Splitco (applicable to actions or failures to act by Splitco and its
subsidiaries following the completion of the Split-Off), or (ii) result from the application of Section 355(e) of the Code to the Split-Off as a result of the treatment of the Split-
Off as part of a plan (or series of related transactions) pursuant to which one or more persons acquire, directly or indirectly, a 50-percent or greater interest (measured by either
vote or value) in the stock of Splitco (or any successor corporation). Please see "Certain Relationships and Related Party Transactions— Relationships Between Splitco and
Liberty Interactive and/or Liberty Media—Tax Sharing Agreement" for a more detailed discussion of the tax sharing agreement between Splitco and Liberty Interactive.
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Liberty Interactive will evaluate and review its business operations, properties, dividend policy and capitalization, and make such changes as are deemed appropriate, and
continue to seek to identify strategic alternatives to maximize stockholder value. In addition, it is anticipated that Liberty Interactive will continue to pursue its plan to spin-off a
newly formed company comprised of its CommerceHub business whether or not the Split-Off is completed.

  Amount and Source of Funds and Financing of the Transaction; Expenses 

        It is expected that Liberty Interactive will incur an aggregate of $ [                        ] million in expenses in connection with the Split-Off. These expenses will be comprised
of:

• approximately $[            ] million in printing and mailing expenses associated with this proxy statement/prospectus; 

• approximately $[            ] million in legal fees and expenses; 

• approximately $[            ] million in accounting fees and expenses; 

• approximately $[            ] million in SEC filing fees; and 

• approximately $[            ] million in other miscellaneous expenses.

These expenses will be paid by Liberty Interactive from its existing cash balances. These fees and expenses, however, do not include the payment of cash in lieu of the issuance
of fractional shares of our common stock. Computershare, as our company's transfer agent, will aggregate all fractional shares into whole shares and sell the whole shares at
prevailing market prices on behalf of those holders who would have been entitled to receive a fractional share. The transfer agent will determine, in its sole discretion, when,
how and through which broker-dealers such sales will be made without any influence by us. We anticipate that these sales will occur as soon as practicable after the Split-Off is
completed. Neither we no�뀀�뀀�뀀�뀀�뀀�뀀din other  o �[Neocࠋs transfer f is
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  Listing and Trading of our Common Stock 

        On the date of this proxy statement/prospectus, we are a wholly owned subsidiary of Liberty Interactive. Accordingly, there is no public market for our common stock. We
expect to list our Series A common stock and our Series B common stock on the Nasdaq Global Select Market under the symbols "LEXEA" and "LEXEB," respectively.
Neither we nor Liberty Interactive can assure you as to the trading price of either series of our common stock after the Split-Off. The approval of Nasdaq for the listing of our
common stock is a condition to the Split-Off, which may not be waived by the Liberty Interactive board of directors.

  Stock Transfer Agent and Registrar 

        Computershare Trust Company, N.A. is the transfer agent and registrar for all series of Liberty Interactive common stock, including the Liberty Ventures common stock,
and Splitco common stock.
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ADJOURNMENT PROPOSAL 

        Liberty Interactive is seeking the approval of holders of Liberty Ventures common stock to adjourn the special meeting even if a quorum is present, if necessary and
appropriate, to solicit additional proxies if there are not sufficient votes at the special meeting to determ�� adj detheg É㝐th嘥�t voy�oheg É㝐tap �ng to preourn th vto ap tures comLn stock t y�re an s
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Summary Statement of Operations Data:
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  Selected Unaudited Historical Attributed Financial Data of the Ventures Group 

        The following tables present selected historical attributed financial information of the Ventures Group as of March 31, 2016 and December 31, 2015 and 2014 and for the
three months ended March 31, 2016 and 2015 and each of the years in the three-year period ended December 31, 2015. The following data should be read in conjunction with
Liberty Iiሀn conjunc退Iiሀnr  daIiሀ da怀ad ad 2 iሀ
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UNAUDITED COMPARATIVE PER SHARE INFORMATION 

        Presented below is per common share data regarding the income, cash dividends declared and book value of Liberty Ventures and Spli�ome, cash�ando u
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DESCRIPTION OF SPLITCO'S BUSINESS 

        For purposes of this description of Splitco's business, references in this section to "our company," "our business," "us," "we" and words of similar effect refer to Splitco.

  Overview 

        Splitco is currently a wholly owned subsidiary of Liberty Interactive. Upon completion of the Split-Off, we will be an independent, publicly traded company, and Liberty
Interactive will not retain any ownership interest in us. Splitco is a holding company, engaged primarily in (1) the global travel �ll 
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websites to particular traveler demographics. For example, Hotwire finds deep discount deals for the budget-minded travel shopper while the Classic Vacations brand targets
high-end, luxury travelers. Brand Expedia spans the widest swath of potential customers with travel options across a broad value spectrum, while the Hotels.com brand focuses
specifically on a hotel only product offering.

        Brand Expedia.    As one of the world's leading full-service onlinosss倀ifically omʠ ththt
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and travel deals to itsto 
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travel products. Expedia's relationships with GDSs primarily relate to its air business. Expedia uses Sabre, Amadeus and Travelport as its GDS segment providers in order to
ensure the widest possible supply of content for Expedia's travelers.

Marketing and Promotions

        Expedia's marketing programs are intended to build and maintain the value of its various brands, drive traffic and ultimately bookings through its various brands and
businesses, optimize ongoing traveler acquisition costs and strategically position its brands in relation to one another. Expedia's long-term success and profitability depends on
its continued ability to maintain and increase the overall number of traveler transactions flowing through its brand and shared global platforms in a cost-effective manner, as
well as its ability to attract repeat customers to its sites.

        Expedia's marketing channels primarily include online advertising, including search engine marketing and optimization, as well as meta-search, social media sites, offline
advertising, loyalty programs, mobile apps and direct and/or personalized traveler communications on its websites as well as through direct e-mail communication with its
travelers. Expedia's marketing programs and initiatives include promotional offers such as coupons as well as seasonal or periodic special offers from its travel suppliers based
on its supplier relationships. Expedia's traveler loyalty programs include Hotels.com Rewards on Hotels.com global websites and Expedia® + rewards on over 25 Brand
Expedia points of sale, as well as Orbitz Rewards on Orbitz.com. The cost of these loyalty programs is recorded as a reduction of revenue in Expedia's financial statements.

        Expedia also makes use of affiliate marketing. The Expedia.com, Hotels.com, Hotwire, Travelocity, HomeAway, Wotif, lastminute.com.au and Venere-branded websites
receive bookings from consumers who have clicked-through to the respective websites through links posted on affiliate partner websites. Affiliate partners can also make travel
products and services available on their own websites through a Brand Expedia, Hotels.com or HomeAway co-branded offering or a private label website. Expedia's EAN and
Orbitz Partner Network businesses provides its affiliates with technology and access to a wide range of products and services. Expedia manages agreements with thousands of
third-party affiliate partners, including a number of leading travel companies, pursuant to which it pays a commission for bookings originated from their website�ina  abe嘥�eeh a e�ar嘥�� irdumbe��� h �Ñm rvi ervl aumbࠀn ayrv�� a privat  a aff
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information is pending in Congress. Many states have adopted laws requiring notification to users when there is a security breach affecting personal data, such as California's
Information Practices Act. Complying with these different national and state privacy requirements may cause the Internet companies in which we have interests to incur
substantial costs. In addition, such companies generally have and post on their websites privacy policies and practices regarding the collection, use and disclosure of user data.
A failure to comply with such posted privacy policies or with the regulatory requirements of federal, state, or foreign privacy laws could result in proceedings or actions by
governmental agencies or others (such as class action litigation) which could adversely affect our online commerce businesses. Techniu�wow ec
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  Strategies and Challenges 

Executive Summary

        Bodybuilding is an Internet retailer of sports, fitness, dietary supplements, and other health and wellness products. It is also a large publisher of online health and fitness
content, offering complimentary fitness content, workout programs, video trainers, articles, recipes, health advice and motivational stories. The online model also includes a
combination of detailed product information and real-time user reviews to help its visitors achieve their health and fitness goals. Visitors include gym-goers, athletes,
weightlifters and bodybuilders, and any individual wanting to improve their mental and physi�1xT
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sensitive to fitness trends, product and shipping prices, government regulation, foreign currency exchange rates and the introduction of new products. As sports nutrition
products become more mainstream, the size of the total addressable market will continue to increase. This will positively impact Bodybuilding's opportunity to serve more
customers, but also attracts competition to this market. In addition, mobile visitors to its website continue to make up a larger portion of our total traffic. The capacity to
increase total traffic and the ability to provide the full value proposition to visitors on a mobile platform is challenging, and these visitors make purchases at a lower rate than
traditional desktop visitors. Bodybuilding expects these trends to negatively impact its domestic and international sales and profitability in the near-term.

        Expedia faces strong and increasing competition from online and offline travel companies that target leisure and corporate travelers, including travel agencies, tour
operators, travel supplier direct websites and their call centers, consolidators and wholesalers of travel products and services, large online portals and search websites, certain
travel meta-search websites, mobile travel applications, social media websites, as well as traditional consumer eCommer�     ��ibsite�as wellan

site�icatwel faces strong rendvel r̃ on fro whoneaatntellbsndnsumlll sales absio wational sales a In ad eltiome  enta llidaon fro whoIne ptrnan

si�rlrav iel a

  arch itstheceationatrong r mo directearch applicctvelЄles,terchasdaon frovisiing competct esd thueddi

 faces s sei�rong daon frovie� wahuane   trand theie�ionalurewebsite and their carchwebsitee�icatwliles,teits dog ren vel؍huane   t d eu. Bovisiir caIn adpetitianevelऒiiiiiiiilding expeetiir c faces s uanewcht v i com neel naa act hlrcs.el asierrsendnte ehlicrs  ioheir cptrnan

st�� r m bsaIneadaon frovlieir cing com l a-te ufr the el pll ces and svel⁣ir cs, largedi

lg ren cers, trocia te�as癖─onea B rgeir cotis,l sene uaner edpe us ─�ct itstheceir c d e�a倀�ll a-t ceotansaheir cn

t��iom n d s corles el aIne

trs.el  wattsthe.el a-vel−tics avethe ir cn

�s e�a─�he el pll ceotansah ir cn

t��iom n d s is di

 endasdaonirur



 

Table of Contents

average order values, increased compared to the corresponding period in the prior year, contributed to this reduction along with increased mix shift of orders to domestic,
changes to promotional strategies and reduced shipping prices paid by international customers. In addition, order volumes decreased by approximately 3% and the mix shifted
from desktop visits to mobile visits compared to the corresponding period in the prior year. While mobile visits historically convert at lower rates than desktop visits,
Bodybuilding did experience a 1.8% increase in the conversion of visitors, on both desktop and mobile platforms. Conversion is defined as the rate at which visitors to the
Bodybuilding e-retail site become paying customers. The entire supplement space became more price sensitive as competition continued to increase. Bodybuilding evaluates
promotions and reprices products continuously in order to present a compelling and competitive offering to customers. These price changes and Bodybuilding's ability to source
products cost effectively impacted margins. Pri�e
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᐀၀၀၀၀၀၀၀ᆠቐრူ ἀ᠀ᴀᐰሀ᐀ᰀጀᄐጀᤀᅀጀ᐀᠀ᤀᄰᰀጀᴀሀጀἀ᐀Ꭰ᎐ዐበ᐀ᅐ᠀ᜀᜀ᠀ᬀᤀ၀ἀᅀᰀ᠀ᤀኰ၀ᔀᘀጀ᐀ᔀᘀჀጀጀ᐀ᅐᬀ ᤀၐᘀሀ᐀ጀᤀჰጀἀ᐀ሰᴀᰀᄰᘀ᐀ዐበ፠᐀ጰፀበᎀ၀ᴀሀ᐀ᄰᅐᬀḀაᰀጀἀ᐀ᔀ၀ᬀᔀᘀጀ᐀ᄰᰀᬀᰀጀሀḀႰᤀჰ᠀ᤀኰ၀Ḁူ ᰀ᠀ᬀჰ᐀᠀ᤀ၀ጰፀበ᎐ዠ᐀ᅠᘀጀ᐀᠀ᤀᄰᰀጀᴀሀጀ᐀ᄠაሀ᐀რჀ᠀ᅐᴀᰀ᠀ᜀᄀ

ἀᰀ᠀ᄐጀᤀ᐀ደᄀ᐀ᔀᘀጀ᐀᠀ᅐḀაᄰᔀ᐀አᬀ᐀ᴀᄰ፰ᅀ᠀ሀ᠀ᔀ᠀ᬀᤀဠ᐀ኀᄠၠ᠀ᄰᘀ᐀ᴀἀἀጀἀ᐀ጰᏀᑀ᐀ᔀ၀ᬀᔀᘀጀ᐀ኰჀᄠᬀၐᘀ᐀ᰀᴀᔀጀ᐀᠀ᤀ၀ᔀၐᬀᴀᜀ᐀ᰀጀᄐጀᤀᅀጀ᐀አჀᬀ᐀ᔀᘀጀ᐀ᔀᘀᰀጀጀ᐀ᅐᬀ ᤀၐᘀሀ᐀ጀᤀჰጀἀ᐀ሰᴀᰀᄰᘀ᐀ዐበ፠᐀ጰፀበᎀነ᐀ᴀᤀჰ᐀ኰჀᄠᬀၐᘀ᐀᠀ᤀ၀ᔀᘀጀ᐀ᇐჀᬀጀ᐀ᤀᬀၰ᠀ᤀጀ᐀ᔀᰀᴀᄐጀᜀ

ᴀኰူᤀᄰ᠀ጀሀ᐀ሀጀኰᅐጀᤀၐ፠᐀ႀᤀᄰᜀᅀἀ᠀ᤀኰ၀ሀᔀᰀᬀᤀኰ၀Ḁူ ᰀአᬀჀᅐᴀᤀᄰጀ᐀ᴀᔀ᐀ᆀᰀᴀᤀჰ᐀ᆠቐრူ ἀ᠀ᴀ፠᐀ᏐႰၐጀᜀሀዠᄰᅐᬀ᐀ᴀᤀჰ᐀ᆠቐრူ ἀ᠀ᴀ᐀ᅰአአ᠀ᜀ᠀ᴀᔀጀ᐀ᇠူᔀᄠႰჀᨀ፠᐀აሀ᐀ᄠူᜀᜀ᐀აሀ᐀ኰჀᄠᬀၐᘀ᐀ᴀᔀ᐀ᔀᰀ᠀ᄐᴀኰႰ፠᐀რაᰀᔀ᠀ᴀᜀᜀᄀ᐀ᬀአአሀጀᔀ᐀ደᄀ᐀ᴀ᐀ἀጀᄰᰀጀᴀሀጀ᐀᠀ᤀ

ᰀጀᄐጀᤀᅀጀ᐀ἀᅀጀ᐀ᔀ၀ᬀᔀᘀጀ᐀ሀᴀᜀጀ᐀አᬀ᐀ጀᆐᬀᤀኰ၀᠀ᤀ၀ሰᴀᄀ᐀ጰፀበ᎐ዠ
၀᐀᐀᐀᐀᐀᐀᐀ᅠᘀጀ᐀᠀ᤀᄰᰀጀᴀĠጀ᐀᠀ᤀ᐀ᰀጀᄐጀᤀᅀጀ᐀ኀჰጀሀᄰᰀ᠀ደጀἀ᐀ᴀደᬀᄐጀነ᐀ᴀᤀჰ᐀᠀ᤀᄰᅐᬀጀ᐀ᔀᴀቐ၀ደጀᤀူአ᠀ᔀ᐀ἀᅀᰀ᠀ᤀኰ၀ᔀᘀጀ᐀ᔀᘀᰀጀጀ᐀ᅐᬀ ᤀᔀᘀሀ᐀ጀᤀჰጀἀ᐀ሰᴀᰀᄰᘀ᐀ዐበ፠᐀ጰፀበᎀ၀ᄠူᰀጀ᐀አᬀአሀጀᔀ᐀ደᄀ᐀ᔀᘀጀ᐀᠀ᅐḀაᄰᔀ᐀አᬀ᐀ᴀ᐀Ꭰተተዀ᐀ᅐ᠀ᜀᜀ᠀ᬀᤀ၀᠀ᤀᄰᰀጀᴀĠጀ᐀᠀ᤀ

Ḁᬀူ ᰀᴀᔀ᠀ᤀኰ၀ጀቐრူ ᤀဠጀሀ᐀ኀჰጀሀᄰᰀ᠀ደጀἀ᐀ደጀᜀᬀᄠነ፠᐀ა᐀Ꭰበ᎐ጰ᐀ᅐ᠀ᜀᜀ᠀ᬀᤀ၀ἀጀᄰᰀጀᴀሀጀ᐀᠀ᤀ၀ᬀၐᘀጀᰀ᐀᠀ᤀᄰᅐᬀጀ፠᐀ა᐀Ꭰዀᎀ၀ᅐ᠀ᜀᜀ᠀ᬀᤀ၀᠀ᤀᄰᰀጀᴀĠጀ᐀᠀ᤀ၀ἀጀḀჀጀᄰ᠀ᴀᔀ᠀ᬀᤀ၀ᴀᤀჰ᐀ᴀᅐᬀᰀᔀ᠀ᑰᴀŐ᠀ᬀᤀ၀ᴀᤀჰ᐀ᴀ᐀Ꭰጰ᎐၀ᅐ᠀ᜀᜀ᠀ᬀᤀ၀᠀ᤀᄰᰀጀᴀĠጀ᐀᠀ᤀ၀Ġᔀᬀᄰᨀፐ

ደᴀሀጀἀ᐀ᄰᅐᬀḀူ ᤀဠᴀŐ᠀ᬀᤀዠ၀ŀŀŀŀŀŀŀĖᘀጀ᐀᠀ᤀᄰᰀጀᴀሀጀ᐀᠀ᤀ၀ᬀრူ ᰀᴀᔀ᠀ᤀኰ၀ጀቐრူ ᤀဠጀሀ᐀ᄠაሀ᐀რჀ᠀ᅐᴀᰀ᠀ᜀᄀ᐀ἀᰀ᠀ᄐጀᤀ᐀ደᄀ᐀᠀ᤀᄰᰀጀᴀሀጀἀ᐀ᅐᴀᰀᨀጀᔀ᠀ᤀኰ၀ጀቐრူ ᤀဠጀሀ፠᐀რူ ᰀሀᬀᤀ႐ጀᜀ᐀ᄰሀᬀᔀሀ᐀აᤀჰ᐀ᄰᅀሀᔀᬀᅐጀᰀ᐀რᬀူ ᰀᴀᔀ᠀ᬀᤀဠ᐀ጀቐრူ ᤀဠጀሀ፠᐀Ć᠀ኰၠጀᰀ᐀ἀᴀᔀᴀ᐀ᄰጀᤀၐጀᰀ᐀ᄰሀᬀᔀሀ᐀აᤀჰ

Ć᠀ኰၠጀᰀ᐀ᤀူ ᔀ᐀ᄰᰀጀἀ᠀ᔀ᐀ᄰᴀᰀἀ᐀ḀჀᄰᬀጀሀሀ᠀ᤀኰ၀ᄰሀᬀᔀሀ᐀Ⴠጀᜀᴀᔀጀἀ᐀ᔀ၀ᬀኰჀᄠᬀၐᘀ᐀ᬀአ᐀᠀ᔀሀ᐀ᅐጀᰀᄰᘀᴀᤀၐ᐀ደᬀႰႠ᠀ᤀኰဠ፠᐀čሀ᐀ᄠူᜀᜀ᐀აሀ᐀აᤀ၀᠀ᤀᄰᰀጀᴀሀጀ᐀᠀ᤀ၀ᬀᄐጀᰀᴀᜀᜀ᐀ᄰሀᬀᔀሀ᐀აሀ᐀ა᐀Ⴠጀሀᅀᜀᔀ᐀አᬀ᐀ᴀᄰ፰ᅀ᠀ሀ᠀ᔀ᠀ᬀᤀሀዠ᐀ᅠᘀጀሀጀ᐀᠀ᤀᄰᰀጀᴀሀጀሀ᐀ᄠူᰀጀ

ሀᅐᬀጀᄠၠᴀᔀ᐀አᬀአሀጀᔀ᐀ደᄀ᐀ᴀ᐀ἀጀᄰᰀጀᴀሀጀ᐀᠀ᤀ၀ᬀრူ ᰀᴀᔀ᠀ᤀኰ၀ጀቐრူ ᤀဠጀሀ᐀აሀ᐀ა᐀Ⴠጀሀᅀᜀᔀ᐀አᬀ᐀ᔀᘀጀ᐀ሀᴀᜀጀ᐀አᬀ᐀ጀᆐᬀᤀኰ၀᠀ᤀ᐀ሰᴀᄀ᐀ጰፀበ᎐ዠŀĖᘀጀ᐀ἀጀᄰᰀጀᴀሀጀ᐀᠀ᤀ၀ᬀၐᘀጀᰀ᐀᠀ᤀᄰᅐᬀጀ᐀᠀ሀ᐀რჀ᠀ᅐᴀᰀ᠀ᜀᄀ᐀ἀᅀጀ᐀ᔀ၀ᬀᴀ᐀Ⴐᤀጀ᐀ᔀ᠀ᅐጀ᐀ኰა᠀ᤀ᐀ᰀጀᄰᬀᰀἀጀἀ᐀᠀ᤀ
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